
May 2008 
Sunday Monday Tuesday Wednesday Thursday Friday Saturday 

 
   

 
1 2 3 
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6
PRESIDENT’S 

CLUB 
“Black Belt” 
7:30 – 9:30 

7
New Client 

Initial Training 
Part One 
8:00-4:00 

 

                                  8 
Executive Briefing 

Sandler Selling System® 
8:30AM – 10:30 AM 

Can we make a 
meaningful difference to 

your sales team? 

9 10 

11 12 
Strategic Sales 

Management #10 
8:00 AM – 11:30 AM 
Time Management 
Managing Change 

13
PRESIDENT’S 

CLUB 
“Black Belt” 
7:30 – 9:30 

14
New Client 

Initial Training 
Part Two 
8:00-4:00 

 

15 16 17 

18 19 
 

VICTORIA DAY  
 

20
NO PC 

THIS WEEK 

21
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24 

25                                    26 
 

27
PRESIDENT’S 

CLUB 
“Black Belt” 
7:30 – 9:30 

28
 

 29 30 31 

 
SANDLER SALES INSTITUTE®:  MadDog Sales & Marketing Inc.,  67-201 Kaska Road,  Sherwood Park,  AB  T8A 2J6   

Phone:   (780) 449-4906    Fax:    (780) 449-4048    Website:  www.sandlerstuff.com 
 

Sandler Selling System and Sandler Sales Institute are registered service marks of Sandler Systems, Inc. 
 


